Managed service solutions are very capital-intensive for providers, given that long-term returns are offset by high initial
investment requirements. Based on our in-depth knowledge of the market, we refinance your managed service projects

so that you can focus on your core business.

Distribution of investment costs with immediate
turnover

Capex investments become Opex: Your customers benefit
from this thanks to your managed service offering. With
Miller Leasing, you too can benefit from this added value and
start recording sales in your balance sheet today.

Flexible adaptation of the infrastructure during the
term of the contract

Your customers‘ business models are evolving, the challenges
placed on IT are changing by leaps and bounds. Our financing
models give you the flexibility to adapt the infrastructure to
customer needs, even during the term of the contract.

Miller Leasing - the IT specialists:

For over 40 years, Miller Leasing has stood for short
decision-making processes, precise knowledge of the
market and capital strength. Today, the owner-managed
company is one of the ten largest independent and
owner-managed leasing companies in Germany.

MILLER LEASING

Gain customers, minimize risk

every newly acquired managed service customer brings
long-term returns - but at the same time risks. Assessing
these risks accurately is our daily business. With our
experience we are happy to relieve you of this challenge

To the point

> Generate revenue today

> Spread investment costs

v

Flexibility in the term of the contract
> Minimize risks

> Finance-as-a-Service with Miller

Your contact at Miller Leasing

Christian Donnerhack
Head of business unit Datacenter

Mobile +49 162 1320989
cdonnerhack@miller-leasing.de
miller-leasing.de




	Schaltfläche 31: 
	Schaltfläche 32: 
	Schaltfläche 33: 


